
Sales management of your 

motorboat 



A common target 

You are looking to sell your boat for the best prize as soon as possible. 
Marivent Yachts just gets his commission when the deal is closed. From the 
very first moment we are investing time and money to reach the same target 
as you. The sell.  

Owner Broker SOLD 

¿HOW DOES IT WORKS? 



4. Authorization 
to the broker to 
manage the sell 

(agreement) 

5. Marketing 
(Advertise, visits 

organization, 
offers 

management) 

6. Sale 
(contract 

terms) 

1. Analyze of 
your boat 

(Inventory) 

2. Market 
research 
(product 

positioning) 

3. Value of your 
motorboat 

(agreed between 
the parts) 

SALES  
MANAGEMENT 



Sales management 
1. Inventory check list:  

To know in detail your motorboat is the starting point to achieve the prize to sell 
her and be able to give as much information as possible to any potential buyer. 
Her equipment, lay out, refits or the maintenance book are subjects which will be 
asked by any buyer o broker, and we must be able to answer them clearly and 
rapidly. 

 



2/3. Market research & value of your motorboat:  

With our brokerage market knowledge and after a market research, we 
advice you to reach a public prize. Due to its relevance to position your boat 
in the market, and to the engagement that we assume with each unit we add 
to our brokerage fleet, this prize must be agreed between the owner and the 
broker.  

 

Sales management 



4. Authorization for the management of sale: 
 

Using a private agreement we reflect on a contract 
your authorization for the management of sale with 
the terms and conditions (inventory, prize, offers 
communication, commission, etc.) 

5. Marketing: 
 

We start the marketing plan through our sales 
channels.  During this process we will organize the 
visits, manage the offers and we will plan with you 
the marketing strategies. 

Sales management 



Sales channels 

Marketing  

(sales channels) 

Directly in our shops in 
Barcelona and Mallorca 

National and international 
specialized web sites  

More than 7000 contacts of 
our customers data base 

Broker & collaborators 
international network all 

over Europe 

Our web page & social 
networks 

www.mariventyachts.com 

These sales channels 
achieve each month more 
than 10.000 potential 
customers 

http://www.mariventyachts.com/


Marivent Yachts media 
(web, social networks, newsletters) 



Specialized web sites 



Broker and collaborators network 

Co-brokerage:  
 

Marivent Yachts collaborates with international 
brokers all over Europe for co-brokerage 
operations. We keep our collaborators update 
about our available brokerage boats with a 
constant communication of listed boats. 

Collaborator network:  
 

We also work with a collaborators like bank 
yachts agent, yacht captains, charter 
companies and other professionals involve 
in the yacht market that give an extra range 
to sell our motorboats. 
 



Outlet Center 

Not far from Barcelona International Airport, we can offer a berth during 
the sale process and a large range of maintenance services. 

Your harbor is far from your potential buyer 
Would you like to reduce your mooring and 
care services costs during the sale process? 

Do you need your mooring place but you still 
haven’t sold your yacht? 

Does your yacht need some fittings or refits to 
sell her easily? 

Barcelona  

(Port Forum & Port Balís) 



Fiscal & legal assessment 

Marivent yachts have the knowledge 
and experience to guide you through 
the sale process. 
 
But we can also offer to you the best 
advisors for financial, fiscal, or legal 
procedures dedicated to the yacht 
management. Advisors 

Financial 

Fiscal & 
legal 

Insurance 
and 

survey 



OUR COMMITMENT 

SALES 
MANAGEMENT 

PROFESIONALISM 

More than 30 years 
of experience 

CLARITY  

We promote a clear 
and well 

documented 
communication  

RESPONSABILTY 

Our prestige is 
based on the 

confidence of our 
clients. 


